INETWORK

o

EFERRAL MARKETING

There are many myths around what makes the perfect introduction for you and your
business. Its guises as the elevator pitch, sixty seconds or business soundbite are different,
but they all share the same critical objective — to drive more business opportunities.

The Minute Message is your opportunity to inspire fellow NetworkIN advocates.

Your Name:

Your Company Name:

Principle Business Activity:
What you do in a succinct sentence that describes your customer’s pain

and the cure you can offer. Beginning

My business is worthy of referrals because:

Think about what makes your customer experience referral worthy. Make
yourself easy to refer to by demonstrating confidence, competence and
credibility.

An introduction that would benefit my business is:

[llustrate how you can benefit someone or someone's business with context
and conviction and be specific in describing your ideal referral - include a
company, person, type of people, situation for example.

Repeat your name and company name.

Your strapline:

Be IN the know and IN the now with NetworkIN




